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Dave Ferro has arranged his time to satisfy his 

need to be around people, get involved and make a 

difference. 

He was appointed to the City Plan Board a few 

months ago, is president-elect of Gainesville 

Sunrise Rotary, serves on the Business 

Community Coalition and just started his term as 

president of the Gainesville-Alachua County 

Association of Realtors. 

That level of involvement also helps his business 

as a commercial Realtor handling mostly office and industrial property as owner 

of Ferro Real Estate Partners. 

Facts 

Dave Ferro, 48, 
broker/owner, Ferro Real 
Estate Partners LLC 
 
PERSONAL: Married to 
Leslie; three children, Tristen, 
Nathan and Ben 
 
PETS: Three dogs, a bearded 
dragon, one tortoise, one 
snake, fish 
 
DREAM PARTNER FOR 
LUNCH: Ben Franklin, 
Abraham Lincoln and Ronald 
Reagan 
 
LAST BOOK READ: The 
Adventures of Sherlock 
Holmes” 
 
FAVORITE TV SHOW: 
Anything on Velocity TV 
 
FAVORITE LISTENING: Talk 
radio, country or classic rock 
 
HOBBIES: Classic cars 
 
EDUCATION: Bachelor's 
degree in zoology, master's 
degree in environmental 
science, master's degree in 
health administration 
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“My business is referrals, so if I interact with as many people as possible I'm 

going to get business,” he said. 

Last week, he was in Tallahassee with Florida Realtors pushing an issue he has 

been working on for years — the reduction and eventual elimination of the state 

sales tax on commercial leases. 

“When I'm negotiating or working with a tenant who comes out from another 

part of the country and they come to Florida and they see there's a sales tax on 

leases, and we're the only state in the country that does, it's a competitive 

disadvantage immediately when compared to Georgia or South Carolina or some 

other warm weather state,” Ferro said. 

Current bills would cut the rate from 6 percent to 5 percent, eliminating $110 

million in state revenue that businesses could reinvest. 

Locally, he said there are not a lot of policy issues GACAR is focused on for his 

year at the helm, although the association is backing Plum Creek's Envision 

Alachua plan. 

“We would like to see some development happen on the east side of the county 

to provide jobs,” he said. 

Ferro is the first commercial Realtor to serve as president since the late Eddie 

Foster in 1995. 

The local organization is back to nearly 1,000 members after dropping from a 

high of about 1,400 to less than 600 when the market crashed. The state issued 

30,000 new Realtors licenses last year. 
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“It's interesting that there's a lot of confidence in the real estate market as a 

profession, but also for buyers and sellers,” Ferro said. “It's come back a long 

way.” 

His business has been growing since he struck out on his own in 2012 after eight 

years with Bosshardt Realty Services, joined by his wife, Leslie, who also worked 

at Bosshardt. Initially called Ferro Commercial Real Estate, he changed the 

name in 2014 to reflect the addition of residential agents and property 

management. The company is about to add a 10th person. 

With Realtors and Rotary both promoting partnerships, Ferro said one of his 

goals is to see if the two organizations he is in can collaborate on a community 

project. 

As for professional development, he wants to bring in speakers to remind 

Realtors that they are each other's customers, and that customer service isn't 

just about technology. 

Everybody is so worried about keeping up with technology that it can come at 

the expense of the customer, he said. 

“Most of the customers out there probably don't care what tools you're using,” he 

said. “They want good service. They want communication. They want honesty. 

They want follow-up. They want all the basics that will always determine a 

service provider's success.” 

Ferro had a long road to real estate. He was in pre-med, but saw how stressed 

out a lot of medical students and doctors were, so he got licensed as a medical 

technician and worked as a clinical biologist at Shands. He then earned a 

masters in environmental science, but graduated just as jobs in the field were 
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drying up, so he earned a masters in health administration and climbed through 

the ranks at Shands, last serving as associate director of laboratories. 

His interest in real estate started when he bought some foreclosed duplexes “and 

the cash flow I got out of those investment properties was pretty good.” 

He said he was bit by the bug and wanted to learn more about how to invest in 

real estate, so he jumped in with both feet. 

Ferro said his past training helps in real estate, since environmental science 

applies to growth regulations and a healthcare masters “is basically an MBA with 

a health slant, so the training with finance, accounting and marketing certainly 

helps here.” 


